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Cautionary Statements

Market and Industry Data

This presentation ko intludes market and industry 424 that Hillenbrand has obtined from market resaarch, publicly availatle infarmation and indusiry publications. The accuracy and completensss of such
information are not guaranteed. Such data is often based on indwstry surveys and preparers’ experience in the industry. Semilarly, although Hillenbrand believes that the surveys and market research that
athars have performed are rediable, such surveys and market research are subject bo assumplions, eslimates and other incertainbies and Hillenbrand has nol ir iy verified his i i

Additional Information and Where ta Find It

In connection with the Proposed Transaction”, Hillenbrand has filed with the SEC a registration stalemant on Form S-4 (the “registration statement”) to register the shares of Hillenbrand's common stock fo be
Issued in connection with the Propesed Transaction. The regestration statement inchudes 8 preliminasy prospectus of Hillenbrand and a prelimnary prowy statement of Milacron (the “prowxy
sialemantiprospectus”), and each party will file athar documents regandang the Proposed Transaction with the SEC, The regetration staement has not yet become effective and the proxy Staleme

includid thergin is in prefiminary form. INVESTORS AND SECURITY HOLDERS ARE URGED TO READ THE REGISTRATION STATEMENT, PROXY STATEMENT/PROSPECTUS, INCLUDING ANY
ANMENDMENTS OR SUPPLEMENTS TO THOSE DOCUMENTS, AND ANY OTHER RELEVANT DOCUMENTS FILED OR TO BE FILED WITH THE SEC IN COMNECTION WITH THE PROPOSED
TRANSACTION WHEN THEY BECOME AVAILABLE, BECAUSE THEY DO AND THEY WILL CONTAIN IMPORTANT INFORMATION ASOUT THE PROPOSED TRANSACTION AND THE PARTIES TO
THE PROPOSED TRANSACTION. A definitive proxy statement/prospecius will be sent 1o Milacron's stockholders when it becomes avaitable. Investors and security holders may obdain the registration
stalament and the proxy statementiprespectus free of charge from the SEC's website o from Hilenbrand or Miacron when it becomes avaliable. The documents filed by Hilienbrand with the SEC may be
obtained free of charge al Hllkenbrand's webEaste al weww hillenbrand com o at the SEC™S wabsite ab www 580 gov, These documents may also be obtained free of change rom Hillenbrand by reguesting them
by madl &l Hillenbrand, Inc., One Batesvilla Boulevasd, Batesville, IN 47008, or by elephone 1 (812) $31-6000. The documends filed by Milacron with tha SEC may be oblained free of chargps at Milacron's
website at www.Milacren.com or at the SEC's website al www.sec.gov. These documents may also be obtained free of charga frem Milacron by requesting them by mail at Milacron Holdings Corp., 10200
Allignce Road, Sute 200, Cincinnati, OH, 45242, or by teléphone a1 (513) 487-5000,

Participants in the Solicitation

Hilanbrand, Milacton and their ive dirsctors and officers and other membérs of management and employess may bé desméd to be participants in the solcitation of proxies from Milacron's
sinckholders with respect io the Proposed Transaction. Information about Hillenbrand's directors and executive officers ts available in Hillenbrand's Annual Report on Form 10-K for the fiscal year anded
Seplember 30, 2018 filed with the SEC on November 13, 2018 and its definitive proxy statement for the 2018 anmual meeting of shareholders Bed with the SEC on January 2. 2019, Infodmation concenming
Ehar gweniership of Milacron's securilies by Milacron's direclons and eestutive officens is included in their SEC filings on Forms 3, 4 and 5, and additional information reganding the: namas, affiliations and nterests
of such individuals is avaable in Milacron's Annual Repont on Foem 10-K for the fiscal year ended December 31, 2018 filed with the SEC on Febreary 28, 2019 and its definitive proxy statement for the 2018
anmsl meeting of shareholders filed with the SEC on March 15, 2019, Other information regarding the participants in the proxy solicitation and a descripion of their dires! and indirect interests, by secusity
hoidings of cthensise, are or will be contained in the registration statement, the proxdy stalement/prospectus and other relevant materials: filed or 1o be fled with the SEC regarding the Proposed Transaction.
Stockholders, potential invesiors and olher readers should read the proxy statement/prospectus carefully before making any valing of investment dacisions, You may obtain free copes of these documents
Ercemi Hill or Milacron as indi abdve,
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Cautionary Statements

No Offer or Solicitation

This présentation i confidential and is for your information only and i nol ntended 1o be used by anyone other than you, This presentation shall not constitule an offer 1o Sell of the solicitation of an offer 1o
buy any securities, nor shall there ba any sale of securities in any jurisdiction in which such offar, solicitation or sale would be unlawful prior 1o registration or qualfication undar the securities kaws of any such
jurisdiction. No offering of securities shall be made except by means of a prospectus meeting the requirements of Section 10 of the Securiies Act, or pursuant io another available exemption.

HNon-GAAP Financial Measures

This presentation containg certain supplemental non-GAAP financial measures, Whille Hillenbrand believes that non-GAAP financial measures are helpful in evaluating its operating performance, the use of
non-GAAP financial measwes in this presantation should not be considered in isolation from, or as an altermative for, & measure of financial or operating performance as defined by GAAP. You ane cautioned
that there are inharent limitations associated with the use of each of these supplemental non-GAAP financial Measwres &s an analylical 1ool. Additonally, Hillentrand's computation of non-GAAP financial
dasures may not bé comparibie 1o hose reponed by other companies in its industry. You can find recanciliations of the non-GAAR financial measures used n this presentation 1o the mast directly
comparable GAAP financial , o the extent without unreasonable efforts, in the appendix of this presantation.
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Key Takeaways

Significant strides made transforming Hillenbrand into a global diversified
industrial company

Market leadership driven by highly-engineered products with core technologies
differentiated by applications expertise

The Hillenbrand Operating Model (HOM) is a competitive differentiator; historically
focused on margin expansion and now adding tools to drive profitable growth

Flexible balance sheet supported by strong cash flow and appropriate debt level;
committed to investment grade ratings and path to de-lever to target levels

Now focused on building platforms to develop scale and enhance leadership
positions to drive profitable growth

Passionate leadership team driving transformation with runway for significant
shareholder value creation

HILLENBRAND | Investor Presentation p



Hillenbrand Overview & Strategy



Hillenbrand at a Glance

Global

Diversified REVENUE
Industrial

Company that $1.8B
Engineers,

Manufactures,

and Sells LOCATIONS?®
Products and

Services into 40

a Variety of

End Markets

All data as of 9/30/18

ADJUSTED
EBITDA MARGIN'

16.6%

EMPLOYEES

~6,500

REVENUE BY SEGMENT

n PEG
» Batesville

REVENUE BY GEOGRAPHY?

@ = Americas

= EMEA
= Asia

! Adjested EBITOA Margin & & Non-GAAP measuns. Se ADpendin for reconcliabon.  Company sstimats. | INCiises hEsSquansns, sigriicant manufactunng &nd saks & 1schnizal iDoations.
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We Have Made Significant Strides Over the Past Six Years

Where We Were: 2012’ Where We Are: 20182 IMPACT
P . Two Segments — Batesville & Two Segments — Batesville &
ortfolio : :
Process Equipment Group Process Equipment Group .
. More diverse
5108 5128
s207M s204M

Employees 3,800 6,500
$117M $221M

Free Cash Flow?®

Transformed Portfolio; Now Focused on Leveraging Industrial Platform for Profitable Growth

° Dt a8 S0 H02, 7 Daln ik 6f BOONE, ? Asfjstd EBITOA anet Fra Cash Fiow i Non-GAAP maasines. See Appandis o meoansiason
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Strategic Priorities

Grow Organically
through Four Key
Imperatives

Accelerate
Profitable Growth
with Disciplined
MEA

Leverage HOM to
Drive Profitable
Growth

Effectively Deploy
Strong Free Cash
Flow

Leverage core technologies and applications expertise to build leadership positions
Deepen customer engagement and revenue potential
Target broad installed base and pursue new opportunities to grow recurring revenue

Take advantage of strong geographic footprint to expand customer base and obtain leadership positions in new
markets

Strengthen existing market leadership positions and build targeted platforms in food & pharma, separation and flow
control

Disciplined approach to deal pipeline from a strategic, operational, and financial perspective
Current intention to curtail M&A post-Milacron as part of goal to de-lever back to long term leverage targets

Operational excellence demonstrated by consistent margin expansion; adding tools to further drive profitable
growth

Early in operational excellence journey
Key areas of focus: Innovation, Lean, Procurement, and Business Simplification

Reinvest in the business through new product development and expand into new end markets and geographies
Invest in targeted acquisitions with compelling financial returns and profitable growth potential
Return cash to shareholders through consistent dividends

Current intention to curtail share re-purchase activities as part of goal to de-lever back to long term
leverage targets

I I[l,l,l‘:NHRﬂLH y | Invesior Preseniation 10



Hillenbrand Operating Model: A Competitive Advantage

Consistent and Repeatable

Framework Designed to Produce
Efficient Processes and Drive
Profitable Growth and Superior Value

\/ UNDERSTAND THE BUSINESS

\/ FOCUS ON THE CRITICAL FEW

Sapiwhn

V/ GROW: GET BIGGER AND BETTER

Have Realized Benefits but Significant Opportunity Ahead of Us

HiLLENBRAND | Invesior Presentation ”



Hillenbrand: Process Equipment Group



Process Equipment Group at a Glance

REVENUE BY END REVENUE BY PERFORMANCE ($M) ORDER BACKLOG ($M)
MARKET' GEOGRAPHY'
$1,220
$1,028 i
8532
= Plastics = Chemicals gl Fria
= Minerals & Mining = Food & Phama
Water'Wastewater = Other = Americas = EMEA = Asia
FY 16 FY 17 FY 18
m Revenue —Ad]. EBITDA Margin®

HOM Drives Strong Profit Margin and Free Cash Flow
" Based on FY 2018 sales and Company esiimaies. ° Adjusied EBITDA Mangin is a Nor-GAAP measure. See Appeedix for reconciiason.

HILLENBRANID | Invesior Presentabion ]



Deep, Long-standing Customer Relationships

A Weyerhaeuser

. % US . Designing systems and value-added
<> QN & subsystems creates simplified customer
_ solutions
“51 Nestle
ey MARS - Applications development helps customers
ur;:.m_mu' with new, innovative processes and products

e @ - Product design enables lower customer
Bhell operating costs

E)KOH
[ ] ; p + Global footprint and service capability support
m Q‘w customer expansion; minimize downtime

Goad fun!

Recognized by Customers in High Value Applications

HILLENBRAND | Invesior Presentabion



Diverse Brands with Significant Scale in Plastics

coperion
(& P

Products:

» Compounders and extruders

+ Material handling equipment

- Feeders, components, and
system solutions

+ Parts & service

PRODUCT

PORTFOLIO

+ Polyclefins
END + Engineered Plastics

+ Chemicals
MARKETS - Processed Food & Pharma

PORTION OF

PEG REVENUE!'

! Based on FY J018 sales

|‘|tu,|5|\'ﬂg,qm| 3 | Invesior Presentation

ROTEX

Separation Products:
+ Screening equipment
+ Sizing equipment

» Parts & service

+ Minerals & Fertilizers
+ Food & Agriculture
= Proppants

Pump 'I'i_u_',llrl*;lugs.'

Red Valve

Flow Control Products:

+ Pumping solutions

+ Highly-engineered valves
+ Parts & service

+ Municipal Water and
Wastewater

+ Industrial Water and
Wastewater

TERRASOURCE

Size Reduction Products:
» Crushers

+ Material handling equipment
= Parts & service

+ Coal Power & Mining
+ Forest Products
+ Steel

\



Individual Components to lntegrated Systems in Plastics

Lt _
EQUIPMENT & COMPOUNDING & MATERIALS
COMPONENTS EXTRUSION SYSTEMS HANDLING

Tl”

Feeding equipment and components + Highly-engineered conversion Large engineered pneumatic material
for large and small systems systems used in high volume handling systems mainly for the
- Feeders polyolefin production (polyethylene polyolefin industry
and polypropylene . '
- Highly-engineered valves palypropy ) ) * Turnkey Solutions — Coperion
_ Pneumatic conveying . Smgller conversion systems for engineers all key equipment and
engineered plastics, PVC, and processes for a turnkey plant
subsystems chemicals

Value-Added Services Include: Maintenance, Parts, Modernization, and Field Service

HILLENBRAND | Investor Presentation



‘ Strong Secular Trends Support Global Growth

Growing Global Population and
Rapidly Expanding Middle Class... ) ...Driving Secular Growth Trends

m Products that require more and highly
technical plastics and petrochemicals

E Safe, convenient processed food

B Minerals and fertilizers for agriculture

‘ Water infrastructure, safety, and
efficiency

x Construction and transportation

@ Energy consumption

HILLENBRAND | Invesior Presentation



Large Addressable Markets and Areas of Focus

Plastics & Chemicals Food & Pharma Flow Control
w w v v

$38B

Building Leadership Positions in Core Markets and Near Adjacencies

Source: Addreniable Markets e siimabed Usng & combinglion of Gt Fom nade Mpofts 4nd Company nbhmal sstimales

HiLLENBRAND | Investor Presentation i



PEG Strategy

Strengthen
Leadership
Positions and
Build Targeted
Platforms

Drive Innovation
and New Product
Development

Leverage HOM
to Drive Margin
Expansion and
Profitable
Growth

Leverage core technologies and applications expertise to further penetrate current markets

Grow platforms to critical mass in plastics & chemicals, food & pharma, separation, and flow
control to achieve benefits of market leadership and scale

Enter attractive new markets and near adjacencies with large addressable opportunities
Leverage global footprint to expand customer base and win in new markets

Provide innovative product and service solutions to solve customers’ challenges

Extend applications expertise to obtain leadership positions in adjacent markets with high growth
potential

Develop new products driven by customer input and changing needs
Provide value-added end-to-end solutions from individual components to integrated systems

Apply HOM tools, including input from customers and segmentation, for profitable growth

Drive improved lead times to grow share in aftermarket parts & service business to obtain
leadership positions

Activate strategic supplier relationships to improve cost and quality
Enhance productivity through process standardization

HILLENBRAND | Invesior Presentation
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Batesville at a Glance ﬁammc

REVENUE BY PRODUCT PERFORMANCE ($M)

Customers Licensed funeral directors

Geography US. & Canada $574 $562 $551

21.9%

Employees 3,000+

~200 sales professionals

Sales Ch | incy di
ales Lhanne selling direct to funeral homes

Manufacturing 4 world-class, award-winning
Operations operations
) ) FY 16 FY 17 FY 18
Distri Rapid, reliable delivery
Network through ~90 service centers u Caskets = Other mm Revenue —Adj. EBITDA Margjn‘

Leadership Drives Strong Profit Margins and Free Cash Flow

Adjusted EBITIM Mangn i & Hor-GAAR mesiur, See Appendix fof reconcREson
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Sizable Market Impacted by Changing Consumer Preferences Q‘mmm.

Burials vs. Cremations (ooos)’
1
1 s Caskets
4.000 2018 Deaths :
—— | = Markers
P
3.000 1 Cremations $ 3 B 1
2,000 7_5'/1/’ Death Care " = Vauits
1,000 Burials Products ::'ngus“g ! - = Cremation
in U.S. and Canada & Other
2010 2015 2020E 2025E 2030E

* Demand for caskets driven by long-term, predictable demographics, and consumer trends
« Consumer spending on caskets has not kept pace with inflation, resulting in annual mix decline

* Addressing industry challenges using HOM to guide our investments in new products and solutions

! Sonrce: COC, Cremation Association of Norh America. NFDW, and Company esimates
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Batesville Strategy gmw::villc

Strengthen
Leadership
Position in Death
Care

Optimize Business
Structure to Drive

Profitability and
Cash Flow

Continue to
Strengthen and
Develop Talent

HILLENBRANID | Investor Presentation

Leverage HOM to provide comprehensive offering and customized solutions

Introduce new products in response to consumer trends

Create personalization options aligned with consumer preferences

Leverage technology connectivity to enhance consumer experience and create efficiencies

Drive supply chain and SG&A productivity through continued application of HOM

Implement supply chain financing to improve working capital and leverage lean to drive inventory
efficiencies

Enhance logistics capabilities by further incorporating mobile technologies

Recruit and develop leaders skilled in HOM tools to drive breakthrough thinking
Develop next-generation sales leaders to drive performance and strengthen relationships
Expand digital marketing expertise and further develop strategic relationships

23



Milacron Acquisition



Acquisition of Milacron Provides Compelling Strategic and Financial
Benefits

Enhances Growth Opportunities with Leading Brands
and New Technologies
(= Adds Complementary Businesses; Increases Scale
_ : and Diversification
A pivotal step in _ .
Hillenbrand's vision ) Createg and Drives Efficiencies with Significant Cost
Synergies

to become a world-

class global Delivers Strong Financial Benefits Including Potential
diversified industrial for Significant Recurring Revenue and Margin Accretion

company

A Transformative Deal that Generates Strong Free Cash Flow

HILLENBRAND | Investor Presentabion 25



Milacron Businesses at a Glance-

MELT DELIVERY & CONTROL SYSTEMS

+ Highly engineered proprietary IP
+ Global manufacturing footprint

Industrial Machinery / %

Custom Maolders | Other
$452M Automotive 23%
2018 Revenue Consumer 18%
9% .
P 11
Adj. EBITDA ackaging b
Margin® Electronics %
Medical T
Ml = - DME ™ g,
Masters . )

o runne Syahems and molkd bases

2018 financial mesics anchaing Blow Mokding tusiness
“ Ajusted EBITDN i8 & Non-GAAP measuns. Ses Appendx for reconciliaton

HILLENBRAND | Investor Presentation

ADVANCED PLASTICS PROCESSING

TECHNOLOGIES

+ Integrated service |ifecycle model driving
aftermarket growth

plastics ndustry

$584M

2018 Revenue
1

Ad]. EBIT
Margin®

Largest field service technician network in the
Industrial Machinery | 3%
Custom Molders | Gther
Construction 16%
Automotive 15%
Packaging 14%
Consumer 13%
Electronics -0
Medical %

Mg MILACRON FERROMATIK

Enirusion

bvg MILACRON

FLUID TECHNOLOGIES

= Established industry leader with technologies
essantial to improving manufacturing operations

Industrial Machingry | BT%
Custom Mabders | Other

$1 29M Automaotive 27%
2018 Revenue CONSumer 5%
Electronics S
“FCiMCcCooL
3

Metal removal Ausds

28



Milacron Serves the Plastic Processing Technologies Value Chain

Plastic processing technologies value chain

corvaglia  Z-Moulds flex NYPRO i (EEED. Whirpool &
LOREAL 250 Kﬂw KEURIG ‘

i ZAHORANSKY (s e
| raxconn (3 BD  Valeo omronfohmen ()

'! . Q - ' E TOYOTA

Faurecia 7] BOSCH DELPHI

REEN
arrT Aptargroup < @EE,..
- L € dyson shmsune A 3M

WiRG] CAVAFEGRM g Erbhet ¥
Eses HACK ALPLA  [3ERAY oo i fitbit H) U
< Direct sales force coverage >
A e — S E—
‘\\ Equipment & aftermarket )

Hot runners and controllers

Mold bases, components, fluids

High quality & diversified customer base across the entire supply chain
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Strengthens Position Across Plastics Value Chain and Enhances

Growth Opportunity

Plastics Value Chain

+ Reacior s | Maierial handing  » Silos [z Extrucer + Printing machine  » Silos = Diyer » Printing maching  + Grinder
&« Pump » |Feeders & |Foedar o Des + Labeling maching « Feeder & Funral + Labeling machine « MeR fiker
« Pipe » Mixers » Conveyor piping  « Culting « Case packer + Conveyor piping [« |inection unit + Case packer + Extruder (single-screw)
» Gas Compressar | « | Compoundans « Vaouum pump » Mald » Palletizing » Wscuum pump [ « | Heating urt » Palletizing » |Extrudier {bwin-screw)
» | Matonal handing | « | Pellatizers « Hoppar blender « Malerial handling asquipmant » Hopper blender | « |Hat runners squipmant « Washor
» | Exiruidier + Classifiers o Mcter (] o« Mixer L= | Coling hine (ppes « |Pellatizer
» Pelletize = |Malerial handling  « Culting and pulling [ = |Cantral wnil » Clisgifier

machine = Malerial handling » [Conweyor

reibol s Falletizing equpmaent

{operlon \/ ,/’ \/ v/
v v v

e MILACRON

B
B
<
A
b
A
N

Combined

1 Primary process siep [ Secondary process siep Hillenbrand equipment oftesing || Milacron offering E’ product offering || Moderate product offering [J e ottering
Better Positioned to Serve Customers and Cross-Sell Products
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Financial Overview



Hillenbrand Capital Allocation Framework

Milacron
Capital Deployment Priorities Target? Implications

M eyl Y Liquidity target: >$350m Target appropriate
e E— . mm;:h-?dm — Meet investor expectation Currently 50.84 per share

Safaty and Sustanatety

E-:mmnm
~ oo ,
pital structure targets: -
. [Pe— L. el e—— | 103 605 debl/EBITOA De-levering takes
5 ety Capial Stiucture +  20% net debt?/total capital Eriorlm
- -y +  55%-75% fixed/float interest
A o . | Intention to curtail
== P as in order to
- L In order o
Shars h D) accelerate
Fund Opporunsitic B e

s — Share re-purchases
et ' de-levering

b Dividend policy :
W _ Meetinvestor expectation 5$0.01 increase for FY20
Balanced Capital Allocation Strategy to Drive Shareholder Value

© TTEsE TEpISENT Il M7 EIQALS oF CONSKMTEIGNS. TIWNS SN D A QUATSNISS St wis will Scharve SNy LR oF CONMISSIRBON O § Sp6:ie Bmetmms of at sl
7 inhoting penscn babibes.

il
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Financial Policy

Near-term

focus

The Milacron acquisition represents a temporary deviation from well-established financial policies to complete a
strategically compelling acquisition

Capital deployment priority is to de-lever post close
Anticipating gross Debt / EBITDA ~2.6x — 3.0x within 12 months and ~1.9x — 2.3x within 24 months
Ability to achieve by utilizing expected ~$240 — 250 million of free cash flow' per year to pay down debt
Short-dated, pre-payable debt in the capital structure is intended to facilitate de-levering

Committed to maintaining our investment grade ratings and have publicly committed to de-levering

Focus on successfully integrating Milacron and delivering on near-term financial targets/synergies

Maintain consistent dialogue with agencies to understand targeted credit metrics and address any potential concerns

Intention to curtail M&A and share repurchases until leverage metrics return to targeted levels

Manage leverage back to within established target levels
Continue to transform and optimize portfolio to minimize volatility and create value

Maintain balance sheet flexibility to transact on strategic M&A

| Froe cank Ao Sefined an CF from Operations lees Capes. Than can be na guarsntes that we wil achisve any lamel on cur desned timaframe o al ol
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Prudent Use of Leverage

Net Leverage’

Fm———— — === F_-——— e—————— | Fm——————
| KTons I Rotex | | Copensn | ABELSRedVev | Sewage Pansion
TeraSource | Acqusition Acquisition Acquistions _ Funding
3 0 1 Acquisition 1 ] I ] 1 I | 1 De-bevaraging| 1
K oo e D e e e ———————
1 | | 1 | I
¥ v v v v
2.5x <

2.0

1.5

1.0

0.5

* = E =
_
_
_

. ]
_
_
]
.|
.|
_
—
. |
_
_
D

| smrmrrasaamnmenm o]
_
_

e. |
I
.|
_
o
]
-]
| B
|

N vl Pevialreitriha et

[ i newerorurea § ¥y o |

¢
.|

I

| Aasasms s
—

| oor s |

0.0x
8% 0% o0 g o g% o % 3 % 0% 00 0 8t " 0" 0 90 80 0 8 80 9% 0% 8 7 0% 0 g % 0% %

We have a proven track record of paying down debt and maintaining our investment grade profile while

executing on M&A opportunities

Source: Company filings and credr agresmeni compliance cerificaies
' Dufitwed a4 (Totsl Dbl - Cikih) ' Consoldaied EBITOA, Caltulited using Coniobdated EBITDA i datnad i thi SHdi sgrmmant 5 alIect JUTNG T REvant reponieg pencd
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Well Positioned to Finance the Acquisition of Milacron

FINANCIAL FLEXIBILITY (as of 6130119 ACQUISITION SOURCES & USES*
Hillenbrand has utilized a large portion of pre-payable MEE o
L] I I -]

debt for the Milacron acquisition to both facilitate New seniar unsacured deot #1,1%0
delevering and protect its investment grade ratings g Fieveiiing Coeck Faniy Do -
Less: Capitalized deferred financing issuance cosis (B)
Hillenbrand also has access to a $450M' accordion Total Sources §1,729

facility in addition to its $900M revolving credit facility
Uses M
Milacron equity purchasa price 5834
Net Debt?/Total Capital Debt Structure? Miaron gross dabt 833
) Other* 62
' Total Usas $1,729

= $500mm of new senior unsecured debt is comprised of pre-
payable Term Loan A to facilitate delevering

:* Not inclusive of equity consideration; upon the closing of
: Milacron transaction, Milacron common shareholders will be
+  entitled to receive 0.1612 shares of Hillenbrand common stock,
]
i
L

no par value, plus $11.80 in cash for each outstanding share of
Milacron common stock

= Equity = Net Debt® = Fixed = Floating

| Subject o appeoval of the lenders.  Floating debt is nat of cash. *Includes pansion labiities. * Inclides IMETEst rats Bwap costs. MAA firnancing, legal fees and cthar MISCElINEOUS GIStS RIS b the scquisison
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Pro Forma Debt Maturity Profile

I 550 Bonas due 2020 I e prepayabte Term Loan A2 I 460% Series A Notes [ orawn revotver
| $100.0 |
s254 $375.0
$25.0 $37.5 $375
2018 2020 2021 2022 2023 2024 2025 2026 2027 2028 2029

Hillenbrand has a well diversified maturity profile with meaningful liquidity and scope to access the term

funding markets

Tl ravohoer size of $300 milion, 7 Pre-payable Teem Loan A sssames amortization of 5.0% / 50% | 7.5% 7 T.5% / 10.0% / bullel
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Combined 3-Year Financial Performance

REVENUE ($M) ADJ. EBITDA ($) and ADJ.
EBITDA MARGIN (%)’

$2,935

$2,730

17.0%

18.0% 185+

FY18 Fy17 Fy18 FY16 FY17 FY18
= Milacren uH| = Milacron mHI

Together Hillenbrand and Milacron to Gain Significant Size and Scale

Adjusted EBITDWM Mangn is & Non-GAAP measure. Excludes Biow Molding business. See Appendol 1or reconciation
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Hillenbrand 3-Year Financial Performance

REVENUE ($M) ADJ. EBITDA' ($M)

Sl $1.500 $1,770 5204

281
$267
F¥186 FY17 FY18 FY16 T FY18
» Batesvile wPEG
ADJ. EBITDA MARGIN' FREE CASH FLOW!
17.4% 17.7% 16.6% $217 $224 $221
FY16 FY1i7 FY18 FY16 FY17 FY18

Strategy Execution Driving Strong Results

Adjusted EBITDA, Agjusted EBITDA Mangn and Fres Cash Fiow ane Non-GAAP msasures. Ses Appand for seconcilaton
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Milacron 3-Year Financial Performance

Revenue’ ($M) ADJ. EBITDA! ($M)
$218
$1,086 $1,140 $1,165
$208 5206
FY16 FY¥Y1T Fy18 FY16 T FY18
ADJ. EBITDA MARGIN' FREE CASH FLOW! ($M)
$105
19.0% 19.2%
17.7% 5 364 l
FY16 FY17 FYig FY16 FY17 FY18

Continued Growth from FY16 — FY18 Underpinned by Strong Sales Performance

Adjusted EBITDA, Adjusted EBITDA Mangn and Free Cash Flow are Mon-GAAP measures. Exciudes Biow Mokding busness. See Appendis for necancilason
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Disclosure Regarding Non-GAAP Measures

While we report financial results in accordance with accounting principles generally accepted in the United States (GAAP), we also provide certain non-GAAP operaling
perfarmance measures. These non-GAAP measures are referred to as “adjusted” and exclude impairment charges, expenses associated with business acquisttion,
development, and integration, restructuring and restructuring related charges, litigation, inventory step-up, backlog amartization, and pension settlement charges. The
ralatad income tax for all of thesa items is also excluded. These non-GAAP measures also exclude the non-recurmng tax benefits and expanses related 1o the Tax Act. This
non-GAAP information is provided as a supplement, not as a substitute for, or as superior to, measures of financial performance prepared in accordance with GAAP.

One important non-GAAP measure that we use is adjusted earnings before interest, income tax, depreciation, and amortization (“adjusted EBITDA"). A part of our strategy
is 1o selectively acquire companies that we believe can benefit from our core competencies to spur faster and more profitable growth. Given that strategy, it is a natural
consequence to incur related expenses, such as amortization from acquired intangible assets and additional interest expense from debt-funded acquisitions, Accordingly,
we use adjusted EBITDA, among other measures, to menitor cur business performance.

Free cash flow (FCF) is defined as cash flow from operations less capital expenditures. We use a related term, free cash flow to net income conversion rate, to refer to free
cash flow divided by GAAP net incoma. Hillenbrand considers FCF and free cash flow o net income conversion rate important indicators of Hillenbrand's liquidity, as well as
its ability to fund future growth and to provide a return to shareholders. FCF does not include deductions for debt service (repayments of principal), other borrowing activity,
dividends on Hillenbrand’s commeon stock, repurchases of Hillenbrand's common stock, business acquisitions, and other items.

Anather important non-GAAP measure that we use is backlog. Backlog is not a term recognized under GAAP, however, it is a common measurement used in industries
with extended lead times for order fulfillment (long-term contracts), like thosa in which our Procass Equipment Group compatas. Order backlog represents the amount of
consolidated revenue thal we expect to realize on centracts awarded related to the Process Equipment Group. Backlog includes expected revenue from large systems and
equipment, as well as replacement parts, components, and service. Given that there is no GAAP financial measure comparable to backlog, a quantitative reconciliation is
nat provided.

We use this non-GAAP information internally to make operating decisions and believe it is helpful to investors because it allows more meaningful penod-to-period
comparisons of our ongoing operating resulis. The information can also be used to perform trend analysis and to better idenlify operating trends that may ctherwise be
masked or distorted by these types of items. Hillenbrand believes this information provides a higher degree of transparency.
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Hillenbrand Adjusted EBITDA to Consolidated Net Income

Reconciliation
(in milions)
[ 2017 | 2016 |
Adjusted EBITDA:
Process Equipment Group $ 2158 $ 11777 $ 1609
Batesville 120.8 1419 143.5
Corporate (42.3) (38.8) (37.3)
Less:
Interest income (1.4) (0.9) (1.2)
Interest expense 233 252 253
Income tax expense 65.3 58.9 47.3
Depreciation and amortization 56.5 56.6 60.4
Business acquisition, development, and integration 35 1.1 a7
Inventory step-up - - 24
Restructuring and restructuring related 25 10.7 10.2
Impairment charges 63.4 - 2.2
Consolidated net income $ 812 $ 1284 $ 1168

HILLENBRAND | Investor Presentabion
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Milacron Adjusted EBITDA to Consolidated Net Income

Reconciliation’

(5 in milions) Years Ended December 31,

Consolidated net income $ 415 § 11 § 30.5
Loss from discontinued operations (net of income taxes) 5.1 6.7 6.5
Interest expense 429 44.5 60.8
Income tax expense 18.5 14.9 14.6
Depreciation and amortization 52.1 543 55.9
Currency effect on intercompany advances 31 (6.7) (1.6)
Long-term equity awards 10.1 94 71
Fair market value adjustments - - 0.2
Debt costs 1.2 271 -

Business acquisition and integration 4.0 6.0 47
Restructuring and restructuring related 35.7 51.3 29.0
Other 5.4 125 3.9

Adjusted EBITDA (as reported by Milacron) $ 219.6 § 2211 § 211.6

Less: Adjustments to conform with Hillenbrand:

Currency effect on intercompany advances (3.1) 6.7 1.6
Long-term equity awards (10.1) (2.4) (7.1)
Adjusted EBITDA (conformed te Hillenbrand) $ 2064 § 2184 § 206.

Exchudes Biow Molding business  Cartain aqustments histaricaly made by Miscren in s sl Acusted EBITDA were exchuded for purposes of

HILLENBRAND | Invesior Presentabion
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Hillenbrand Free Cash Flow to Net Cash Provided by Operating
Activities Reconciliation

Years Ended September 30,
(in millions)

2018 2017 2016
Net cash provided by operating activities $ 2483 § 2462 $ 2382
Less:
Capital expenditures (27.0) (22.0) (21.2)
Free Cash Flow

§ 2213 § 2242 § 2170

HILLENBRAND | Invesior Presentation
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Milacron Free Cash Flow to Net Cash Provided by Operating
Activities Reconciliation'

Years Ended December 31,

(in millions) 2018 2017 2016

Net cash provided by operating activities $ 1356 § 1022 § 1183
Less:
Capital expenditures (31.0) (38.8) (52.2)
Free Cash Flow 5 10486 § 636 § B66.1

Exciudes Biow Molding business
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